
We tend to quote term life insurance annually, but this may not be the best way 
to determine the lowest priced option. The majority of policyholders elect to 
pay premium monthly.1 So why not quote this way? Even though the annual 
cost may be slightly higher with a monthly payment schedule, quoting monthly 
rates can help show the real cost of short-duration options. Consider the 
following quotes for 20 years of coverage:

Check out why you should consider Protective Custom Choice UL 
over a traditional term policy on the back side.

ANNUAL MONTHLY

PRODUCT ANNUAL 
PREMIUM

ANNUAL 
PREMIUM 

RANK

MONTHLY 
PREMIUM

MONTHLY 
PREMIUM 

RANK

ANNUALIZED 
MONTHLY 
PREMIUM

Protective Life Protective Custom 
Choice UL $907 5 $77.99 1 $936

SBLI of MA T - Term $905 4 $78.74 2 $945

Lincoln LifeElements Term $900 1 $78.75 4 $945

Legal & General OPTerm $900 1 $78.75 4 $945

NACOLAH ADDvantage Term $900 1 $79.20 5 $950

AIG Select-A-Term $924 7 $79.93 6 $959

MetLife Guaranteed Level 
Term $909 6 $81.81 7 $982

$500,000 Face Amount, Male, age 50, 20-year guarantee, select preferred

Data for product and company comparison is based on a basic policy comparison of Protective Custom 
Choice UL to the competitors listed with level premiums for 20 years; is based on information publicly 
available from the company which is believed to be current as of May 10, 2016, and is subject to change.

Uncover the True Cost of 
Short-duration Options

PROTECTIVE® CUSTOM CHOICE UL
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If you quote 
monthly premium 
and then consider 
the annualized  
premium rate, see 
how the ranks 
change. Protective 
Custom Choice UL 
displays a lower 
premium than the 
competition. Plus, 
the annualized 
monthly premium 
for the three 
original low cost 
options increased 
by $45 and $50!

s

When quoted 
annually,  

Lincoln, Legal 
& General and 
NACOLAH are 

the lowest 
costing options. 

s
s

s



Shocking, rising premiums after level  
term period

Reliable, level premiums after level death  
benefit period if clients still want coverage

Limited policy options for conversion to a  
permanent plan

Several policy options available for  
evidence-free exchange to another permanent plan* 

Only a 30-day grace period Longer 61-day grace period

Policy fee is excluded before your commission  
calculation

Fees aren’t excluded before your commission  
calculation, offering an opportunity for higher  
compensation

Limited options to customize coverage
Options to customize coverage with income  
streams for beneficiaries

Things to think about before selling  
term life insurance:

Why Protective Custom Choice UL 
may be a better option:

1 Monthly was the most common premium mode for all policies placed at Protective Life in 2015.

If underwriting criteria is satisfied for Protective Custom Choice UL, the proposed insured may qualify for the rates shown. Different premium 
payment modes have different premium amounts. More frequent payment modes typically require higher premiums. The level premium period 
may be extended beyond the initial level benefit period, however the face amount will begin to decrease annually until it reaches $10,000 at 
which point premiums will begin to increase. This is a hypothetical example. For current information on Protective Life Insurance Company’s 
products, please use ELI or contact our sales desk for an illustration specific to your client.

Protective Custom Choice UL (UL-22) is a universal life insurance policy issued by Protective Life Insurance Company, Birmingham, AL. Policy 
form numbers, product features and availability may vary by state. Consult policy for benefits, riders, limitations and exclusions. Subject to 
underwriting. Up to a two-year contestable and suicide period. Benefits adjusted for misstatements of age or sex. In Montana, unisex rates 
apply.

All payments and all guarantees are subject to the claims-paying ability of Protective Life Insurance Company.

* Within the first 20 years and before age 70

www.myprotective.com
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PROTECTIVE CUSTOM CHOICE UL

Change your approach, and sell what matters!
Contact your BGA or the Protective Life Sales Desk to request an illustration and 
learn more about Protective Custom Choice UL.

 877.778.3500, option 1             www.myprotective.com



Life insurance is about protection, helping to cover things like burial and final 
expenses and recurring or future expenses. One such expense is mortgage loan 
debt. Typically, you would match a term life insurance policy with the amount 
and duration of a mortgage loan, but this may not address every need. There’s 
another way to tailor a strategy for more flexibility—here’s how it works for a 
male client, age 35, who just refinanced his $375,000 mortgage for 30 years:

Tailor a Life Insurance 
Strategy to Protect 
Mortgage Debt

Even when the 
death benefit starts 
to decrease after 
year 20, the amount 
is still enough to 
cover outstanding 
mortgage debt.

The client gets 
$125,000 more 
death benefit for 
lower premium

s
s

This strategy costs 
21% less over time 
than the traditional 
term approach.

s

PROTECTIVE CUSTOM CHOICE UL

YEAR MORTGAGE DEATH 
BENEFIT

ANNUAL 
PREMIUM

1 $375,000 $500,000 $337

5 $339,178 $500,000 $337

10 $295,440 $500,000 $337

15 $242,036 $500,000 $337

20 $176,829 $500,000 $337

25 $97,212 $110,677 $337

30 $0 $59,962 $337

31 $0 $54,109 $337

CUMULATIVE PREMIUM (years 1-30)         $10,110

LEGAL & GENERAL OPTERM

YEAR MORTGAGE DEATH  
BENEFIT

ANNUAL  
PREMIUM

1 $375,000 $375,000 $427

5 $339,178 $375,000 $427

10 $295,440 $375,000 $427

15 $242,036 $375,000 $427

20 $176,829 $375,000 $427

25 $97,212 $375,000 $427

30 $0 $375,000 $427

31 $0 $375,000 $13,928

CUMULATIVE PREMIUM (years 1-30)           $12,810

Data for product and company comparison is based on a basic policy comparison of Protective Custom Choice UL 
to Legal and General’s product with level premiums for 30 years. This is based on information publicly available from 
the company which is believed to be current as of May 2016 and is subject to change. Mortgage APR 4%.

TYPICAL 30-TERM STRATEGY STRATEGY MORE FLEXIBLE 20-YEAR UNIVERSAL LIFE STRATEGY
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PROTECTIVE® CUSTOM CHOICE UL



Change your approach, and sell what matters!
Provide your clients with more coverage for less money, and help them tailor a life insurance 
strategy providing mortgage loan protection for loved ones. For more information contact 
your BGA or the Protective Life Sales Desk.

 877.778.3500, option 1               www.myprotective.com

* After the initial benefit period ends, the guaranteed death benefit will begin to decrease while the premium payment remains level. The 
death benefit amount will decrease each year until it reaches the minimum of $10,000. At that point, premiums will increase each year. 

This case study is hypothetical and for illustrative purposes only. Each individual situation will be different based on the age, sex and health 
status of the insured. Different planned premium frequencies will require different total annual premium amounts. More frequent planned 
premiums will typically require higher premium payments to be made.

Lapse protection guarantees the policy death benefit for the duration of the guarantee and does not cover cash or surrender value. Loans, 
withdrawals, and other policy and premium changes will affect the cost and length of protection. Failure to make premium payments as 
planned may cause the policy to lose lapse protection, and premiums required to restore it could be significantly higher. Refer to the policy 
and endorsements for complete terms, conditions and limitations.

Protective Custom Choice UL (UL-22) is a universal life insurance policy issued by Protective Life Insurance Company, Birmingham, AL. 
Policy form numbers, product features and availability may vary by state. Consult policies for benefits, riders, limitations and exclusions. 
Subject to underwriting. Up to a two-year contestable and suicide period. Benefits adjusted for misstatements of age or sex. In Montana, 
unisex rates apply. 

All payments and all guarantees are subject to the claims-paying ability of Protective Life Insurance Company.

www.myprotective.com
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Many clients choose term life insurance because it’s an affordable, simple way to 
meet protection needs. Did you know Protective Custom Choice UL also meets 
this need, but with even more flexibility to tailor a payment schedule to meet 
unique needs? See how this works for Joe, a 45-year-old business executive 
who wants to ensure life insurance coverage for his family until his daughters are 
finished with college.

Short-duration Protection 
with Premium Flexibility

PROTECTIVE® CUSTOM CHOICE UL
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POLICY YEAR DEATH BENEFIT ANNUAL PREMIUM

1 – 5 $500,000 $350.96

6 – 10 $500,000 $525.53

11 $278,252 $422.86

15 $180,732 $422.86

20 $103,698 $422.86

25 $  58,679 $422.86

30 $  32,208 $422.86

40 $  10,294 $422.86

41 $10,000 $459.65

Effective as of January 2016. Assumes male age 45, Preferred 
Non-Tobacco.

Working with his life insurance 
professional, he purchases a $500,000 

Protective Custom Choice UL policy with a 
10-year initial level death benefit period. 
The flexibility of this solution allows Joe 
to set up a payment plan where he can 
pay less the first five policy years when 
his cash flow is lower, because he’s still 
paying college tuition for his daughters.

s

Joe pays a higher annual 
premium in years 6-10, an 
easier undertaking for him 
now that college tuition is 
behind him. If Joe decided 
he needed to maintain his 
$500,000 in coverage for 
more than 10 years, he 
could choose to exchange 
the policy to a new 
permanent policy.*

s

Once Joe’s death benefit 
has reached $10,000, it will 
no longer reduce. However, 
the annual premium to 
maintain the policy begins 
to increase.

s
Beginning in year 11, Joe’s annual 

premium adjusts downward again and 
remains level, while his death benefit 

amount begins to decrease, as his 
insurance need decreases.

s

* This option is available at the end of the initial level benefit 
period, or anytime in the first 20 policy years up to age 70.



www.protective.com
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This case study is hypothetical and for illustrative purposes only. Each individual situation will be different based on the age, sex and health 
status of the insured. Different planned premium frequencies will require different total annual premium amounts. More frequent planned 
premiums will typically require higher premium payments to be made. For current information on Protective Life Insurance Company’s products, 
please use our ELI software or contact our sales desk for an illustration. 

Protective Custom Choice UL (UL-22) is a universal life insurance policy issued by Protective Life Insurance Company, Birmingham, AL. Policy 
form numbers, product features and availability may vary by state. Consult policies for benefits, riders, limitations and exclusions. Subject to 
underwriting. Up to a two-year contestable and suicide period. Benefits adjusted for misstatements of age or sex. In Montana, unisex rates 
apply.

All payments and all guarantees are subject to the claims-paying ability of Protective Life Insurance Company.

Change your approach, and sell what matters!
Contact your BGA or the Protective Life Sales Desk to find out more about 
Protective Custom Choice UL, an affordable, competitive life insurance solution for 
short- or long-term needs.

 877.778.3500, option 1             www.sellwhatmatters.com



PROTECTIVE® CUSTOM CHOICE UL

Coverage for Short-term 
Needs, Without the Shock 
of Rising Premium
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Clients buy term life insurance because it’s an inexpensive way to meet short-term needs. But they’re often shocked, 
frustrated, and in danger of lapsing their policy when they face rising premium and limited conversion options at the 
end of the term period. Help clients avoid this scenario by selling a universal life policy that covers short-term needs, 
but also provides freedom to live without worry that coverage may suddenly and drastically increase. 

What happens after 15 years with Protective Custom ChoiceSM UL?
PROTECTIVE CUSTOM CHOICESM UL 

POLICY 
YEAR

CLIENT 
AGE

FACE 
AMOUNT

ANNUAL 
PREMIUM

% PREMIUM 
INCREASE

PRICE PER 
$1,000

1 – 15 50 – 65 $500,000 $1,014 n/a $2.03

16 66 $199,476 $1,014 0% $5.08

17 67 $179,272 $1,014 0% $5.66

18 68 $164,935 $1,014 0% $6.15

19 69 $151,647 $1,014 0% $6.69

20 70 $139,240 $1,014 0% $7.28

$500,000, Female, 50, Standard Non-tobacco, 15-year Level Death Benefit Period

* After the initial benefit period ends, the guaranteed death benefit will 
begin to decrease while the premium payment remains level. The death 
benefit amount will decrease each year until it reaches the minimum of 
$10,000. At that point, premiums will increase each year.

LEGAL & GENERAL OPTERM 15

POLICY 
YEAR

CLIENT 
AGE

FACE 
AMOUNT

ANNUAL 
PREMIUM

% PREMIUM 
INCREASE

PRICE PER 
$1,000

1 – 15 50 – 65 $500,000 $1,008 n/a $2.02

16 66 $500,000 $11,915 1,329% $23.83

17 67 $500,000 $13,535 11% $27.07

18 68 $500,000 $15,240 12% $30.48

19 69 $500,000 $17,025 14% $34.05

20 70 $500,000 $19,470 14% $38.94

$500,000, Female, 50, Standard Non-tobacco, 15-year Level Death Benefit Period

Data for product and company comparison is based on a basic policy 
comparison of Protective Custom Choice UL to Legal & General’s  product 
with level premiums for 15 years then ART guaranteed premiums with 
coverage to age 60; is based on information publicly available from the 
company which is believed to be current as of May 2016 and is subject  
to change.

What happens after 15 years with term life insurance?

In year 16, annual 
premium remains 
level while the death 
benefit decreases, 
usually when needs 
are decreasing anyway. 
Coverage can continue 
up to a lifetime with no 
change to the client’s 
out-of-pocket cost.*

s

At first glance, you 
may choose this 

option because of its 
slightly lower cost in 
years 1-15. But look 

at how the annual 
premium increases 

significantly in year 
16 while the death 

benefit remains level. 
Premiums continue 

to increase each year 
thereafter.

s

The value of paying the extra penny 
Clients could save $0.01 per thousand in years 1-15 with OPTerm. Most people wouldn’t stop to pick that up on the 
street. But would they have paid the extra penny if they knew what would happen down the road with their coverage?



Shocking, rising premiums after level term period
Reliable, level premiums after level death benefit period if clients 
still want coverage

Limited policy options for conversion to a permanent plan
Several policy options available for evidence-free exchange 
to a permanent plan* 

Only a 30-day grace period Longer 61-day grace period

Policy fee is excluded before your commission calculation
Fees aren’t excluded before your commission calculation, offering 
an opportunity for higher compensation

Limited options to customize coverage Options to customize coverage with income streams for beneficiaries

Things to think about before selling term life insurance: Why Protective Custom Choice UL may be a better 
option:

* Within the first 20 years and before age 70 

If underwriting criteria is satisfied for Protective Custom Choice UL, the proposed insured may qualify for the rates shown. Different premium payment modes have different premium amounts. 
More frequent payment modes typically require higher premiums. The level premium period may be extended beyond the initial level benefit period, however the face amount will begin to 
decrease annually until it reaches $10,000 at which point premiums will begin to increase. This is a hypothetical example. For current information on Protective Life Insurance Company’s 
products, please use ELI or contact our sales desk for an illustration specific to your client.

Protective Custom Choice UL (UL-22) is a universal life insurance policy issued by Protective Life Insurance Company, Birmingham, AL. Policy form numbers, product features and availability 
may vary by state. Consult policy for benefits, riders, limitations and exclusions. Subject to underwriting. Up to a two-year contestable and suicide period. Benefits adjusted for misstatements 
of age or sex. In Montana, unisex rates apply.

All payments and all guarantees are subject to the claims-paying ability of Protective Life Insurance Company.

www.myprotective.com
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PROTECTIVE® CUSTOM CHOICE UL

Change your approach, and sell what matters!  To learn more or request a quote, contact your BGA or the 
Protective Life Sales Desk.

877.778.3500, option 1            www.myprotective.com



A traditional term policy isn’t the only way to provide low cost, short-duration 
coverage for your clients. Protective Custom ChoiceSM UL offers affordable short- 
or long-term coverage for about the same or less annual premium than other 
traditional term policies, plus unique, flexible features and benefits. Before you 
sell another term policy, check out these five important facts you absolutely 
MUST consider: 

Clients can spend less and buy exactly what 
they need.  Many carriers offer pre-set level death 
benefit periods like 15 or 20 years. But with Protective 
Custom Choice UL, clients can choose a specific time 

period, only paying for the years of coverage they need.  
(17 years of coverage, anyone?)

No sticker shock here: annual premium 
remains level after the initial level death 
benefit period ends.  Unlike traditional term 
policies that can spike significantly in price after 

the coverage period, Protective Custom Choice UL’s unique 
design allows the premium to remain level after the initial 
death benefit period. At this point, the death benefit starts 
to gradually decrease,1 usually when the policy holder’s life 
insurance needs are decreasing anyway.

Flexible, affordable, evidence-free policy 
exchange options are available.
Within 20 years or before age 70, clients can 
exchange their Protective Custom Choice UL 

policy without additional underwriting for several currently 
marketed Protective Life policies. At the time of exchange, 
clients may also choose to add our industry leading riders,  
like ExtendCare (additional underwriting may be required)  
and Income Provider Option to meet specific needs.

PLAG.10142        (01.16) For Financial Professional Use Only.  Not for Use With Consumers. 

1 The death benefit amount will decrease each year until it 
reaches the minimum of $10,000. At that point, premiums 
will increase each year.

There is an opportunity for higher  
agent compensation.  Many traditional term 
policies include a policy fee that is deducted 
from premium amounts prior to calculating agent 

compensation. But with Protective Custom Choice UL, agents 
have the opportunity for higher compensation because any 
associated fees are not excluded from the compensation 
calculation. Suppose Protective Life and another term carrier 
both offer a policy with a $500 premium, but the term carrier 
charges a $60 policy fee. Agents selling Protective Custom 
Choice UL are eligible for compensation on the full $500 
premium. If the term carrier is like most others, the policy fee 
of $60 would first be deducted, and compensation would be 
based on the reduced amount of $440.

Clients are less likely to lapse their policy 
should they need more time to pay 
premium.  Protective Custom Choice UL boasts a 
premium grace period twice as long as most traditional 

term policies. Clients have days 1 through 30 to pay their 
premium, as usual. At day 31, traditional term policies lapse, 
but with Protective Custom Choice UL, clients have another 
30 days to pay premium with additional interest. 

PROTECTIVE® CUSTOM CHOICE UL

5 Facts You Absolutely MUST  
Consider Before Selling Another 
Term Policy

FACT
FACT

FACT
FACT

FACT

Additional Information on Reverse Side.
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Protective Custom Choice UL (UL-22) is a universal life insurance policy issued by Protective Life Insurance Company, Birmingham, AL. 
Policy form numbers, product features and availability may vary by state. Consult policies for benefits, riders, limitations and exclusions. 
Subject to underwriting. Up to a two-year contestable and suicide period. Benefits adjusted for misstatements of age or sex. In Montana, 
unisex rates apply. All payments and all guarantees are subject to the claims-paying ability of Protective Life Insurance Company.

Income Provider Option (UL-E35) is an endorsement available only at issue on certain UL products issued by PLICO. Actual terms and 
conditions contained in the product policy and the endorsement govern benefits provided. A portion of periodic payments may be reported 
as taxable income to the beneficiary. Consumers should consult their attorney or tax advisor regarding their individual situations. Please see 
the endorsement for more detailed information. May not be available in all states or on all currently-marketed UL products. State variations 
may apply.

ExtendCare rider (Form ICC12-L630 and L630) assumes medical and financial underwriting qualifications at time of initial application, is 
available only at issue and at an additional cost. Actual terms and conditions contained in the rider govern all benefits provided. Please see 
the rider for more detailed information.

The ExtendCare rider falls under IRC Sec. 101(g) Accelerated Death Benefit guidelines and does not fall under health regulations. This 
differentiation could affect eligibility for public assistance programs such as Medicaid, Supplemental Income, or others. Purchasers should 
consult a qualified advisor along with legal or tax advisor to determine if the rider will affect their initial or continued eligibility for public 
assistance programs or other tax-related decisions. The ExtendCare Rider is intended as a non-medical supplement to traditional long-term 
care policies and riders.

Neither Protective Life nor its representatives offer legal or tax advice. Individuals should consult their attorney or tax advisor regarding their 
individual situation.All payments and all guarantees are subject to the claims paying ability of Protective Life Insurance Company.

Change your approach, and sell what matters!
Contact your BGA or the Protective Life Sales Desk to find out more about 
Protective Custom Choice UL, an affordable, competitive life insurance solution for 
short- or long-term needs.

 877.778.3500, option 1             www.sellwhatmatters.com

PROTECTIVE® CUSTOM CHOICE UL
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